When is the best time
to sell your car?
Changes in business and/or lifestyle often
dictate when it’s time to sell your car.

The economically best moment to
sell a motor vehicle depends on a
number of factors:
• brand
• model
• distance travelled
• age
• owned or financed
to mention a few.
The optimum time to sell your car is before it reaches
the 100,000 kilometre psychological barrier. Once it goes
beyond this threshold, the selling price magically drops as
there are less premium buyers and more bargain buyers
looking for a good deal.
Ideally the 50,000-75,000 kilometre mark is the best time to
sell your car, or when your car is three to five years old. Most
cars within this kilometre range and age are still covered by
the manufacturer’s warranty which will attract more buyers.
Many government departments and major corporations
have rules where their vehicles are turned over at fixed
intervals – often based around a combination of age
and distance travelled. Some businesses work to a three
year/40,000 km regime, whereas others might adopt a five
year/60,000km regime or some other combination.
For efficient fleet management, every organisation needs to
develop a life cycle program that meets its particular needs.
Economic life is influenced by so many factors – not just

age, useful life, distance travelled – but also by its depreciating
value. There are also periods in a car’s life when it starts to cost
more. So beware of these.
Resale value of the average motor vehicle at the end of three
years can vary from 31% to 55% across different models of
similar cars. For this reason any broad attempt to determine
an age/distance travelled equation becomes an impossible
calculation.
Time factors such as seasons, holidays and even when your car
was first registered can affect the sale.

There are however some factors
generally holding true relating to the
second hand market.
1. As in selling your house, the worst time to sell your second
hand motor vehicle is in the coolest months. The slow-down
in the motor vehicle market begins immediately after Easter
and continues with a very gradual improvement over the
time through to spring. This is because the major car rental
companies tend to reduce their fleets of vehicles by selling
into the wholesale market at this time. The reason the rental
companies choose this time to reduce their fleets is because
most people elect to take their holidays in the warmer
months and consequently car rentals are slower in winter.
2. Family cars predominantly sell better in spring and autumn,
when statistically more babies are born.
3. The best time to sell a sports car or convertible is in spring,
with the promise of enjoyment over summer. Mid-range
cars sell well in the warmer months too.
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4. Luxury cars sell well in sound economic times.
5. Having said that, the Christmas period is also not
the ideal selling time. Many people use the excuse
of needing their vehicle to take them on Christmas
holidays as a reason to change over during December
and therefore there is a small increase in used cars in the
market place.
6. The soft market continues during January as Australians
are generally in holiday mode laying on the beach. The
last thing they want to do is buy a new car.
As children return to school at the end of January the
used car market picks up. This period through to Easter
is the best time to sell a vehicle. During this period
business is back to normal and supply and demand is as
balanced as it is likely to get in any 12 month period.
As your car becomes older, it will rapidly depreciate
especially if it is showing high mileage and requires
significant repairs. Regardless of what type of vehicle you
have, if you maintain it carefully to preserve its appearance
and have it serviced regularly, you will likely achieve the
best possible price.

Remember to do these checks BEFORE
buying your next car:
• PPSR certificate
• Finance check – to see if there is any finance owing on the
vehicle
• Stolen check – checks whether the car has ever been stolen
• Written off check – will tell you if the car has ever been
declared as a write off
• Registration check – checks the validity and accuracy of the
registration number
• Warranty check – shows if the vehicle is estimated to be
under manufacturer’s warranty
You can even get an ANCAP safety rating – measuring crash
test performance.
And for those environmentally conscious purchasers you can
even check the car’s Green Star rating against the government
program.

When buying a new car it pays to take some time to
consider the different depreciation curves applying to
different models of the same vehicle.
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Loan or Lease?
Financing your
second-hand car

Choose the right one for you and drive
away with serious savings

There are four leasing options available:
When purchasing a car, there are plenty of reasons to buy used,
particularly as there are some excellent bargains to be had in
the used market. Experts estimate new cars can lose up to 60%
of their value in the first five years*.
If you aren’t paying cash, you have several options to finance
the purchase. They fall into two basic groups – loan or lease.

1. Loan
Personal loan – If you plan to use the vehicle mostly for
personal use, a personal loan from a bank or lending institute
may be a good choice. The repayment period is generally
fixed, as is the interest rate and monthly repayment amount, so
budgeting is straight-forward. Personal loans can be secured
(where assets secure the loan, usually with a lower interest rate)
or unsecured (where there is no security and often a higher
interest rate). Depending on the age of the car you purchase,
you may use the car as collateral to secure the loan.

Standard novated lease – If you are a salaried employee, a
novated lease allows the finance to be paid by your employer
using your pre-tax salary. This option can have significant
positive tax implications, although it is worth remembering
that you do not own the car at the end of the lease (unless you
arrange to pay the residual). You will receive full income tax
benefits for the novated lease, and companies can apply offbalance sheet (OBS) finance on the lease.
Fully maintained novated lease – With a fully maintained
lease, all the costs associated with the car – such as fuel
and maintenance – are covered by the finance company.
All these expenses are also tax deductible. Of course, all this
convenience comes at a premium. If you take care of fuel and
maintenance yourself, you will save money. It’s also worth
remembering that early termination for a fully-maintained
novated lease can be expensive if the employment agreement
is terminated by either parties prior to the term of the loan.
Interest rates may also be higher for a fully maintained novated
lease compared to a standard lease.

Dealer finance – Dealer finance is generally seen as a more
expensive option, however it is worth discussing this option
with your broker as there may be occasions when dealer finance
is an appropriate option. Dealer finance can be convenient and
fast, but be careful not to sacrifice responsible financial choices
for the sake of convenience.

Finance lease – A common option for cars used for business
purposes, a finance lease involves the financier purchasing
the vehicle and renting it to the borrower who pays in
monthly installments. The installments are generally fixed and
can include maintenance costs. At the end of the lease, the
borrower pays the residual amount to own the vehicle outright.

Line of credit – A line of credit is an amount of credit (usually
between $4K and $50K) extended by a bank or lending
institution. You can access this line of credit as you need it
and only pay interest on the amount you have borrowed. The
approval process is similar to that of a personal loan and is often
secured with your larger assets.

Operating lease – An operating lease operates in much the
same way a finance lease does, with one major difference – the
borrower is not obliged to pay the residual value and does not
own the car at the end of the lease. When the term of the lease
is over, the borrower simply returns the vehicle. This option can
be useful for cars used exclusively for business purposes.

2. Lease

Choosing your most appropriate finance option can produce
substantial savings and tax benefits. Speak to your broker
about what is available and what will best suit your unique
financial needs.

Car leases typically work on the principle that the vehicle is
owned by the finance company and the borrower makes
monthly payments to ‘rent’ the car from the finance company.

When it’s time to choose your second hand car, to avoid
buying a lemon check out Choice’s guide to buying a second
hand car.
Source: *Ultimate Guide to Car Depreciation, Carbibles.com
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